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Introductie



Emile Valkestijn
LET’S CONNECT!

emile@10xcrew.com

10XCREW: Chief Commercial Officer



10XCREW scales brands
globally on all D2C channels.



BRANDSTORE MARKETPLACES

Strategy
& training

Execution
& optimization

IT development 
& integrations

Data & CRM

SOCIAL COMMERCE

Full support from strategy to execution



SELL SUCCESSFULLY 
ON MARKETPLACES 

GLOBALLY!

SELLER
CLIENT

CHANNEL
AMZ/BOL

AGENCY
10XCREW

Work closely together in strategic partnership
10XCREW is gold partner and advertising certified



Quiz



Succesvol verkopen 
via marketplaces in 
4 fases





CRAWL

“Lorem ipsum dolor sit amet, 
consectetur adipiscing elit”

WALK

“Lorem ipsum dolor sit amet, 
consectetur adipiscing elit”

RUN

“Lorem ipsum dolor sit amet, 
consectetur adipiscing elit”

FLY

“Lorem ipsum dolor sit amet, 
consectetur adipiscing elit”

























80% 20%

PAID ORGANIC

60% 40%

PAID ORGANIC

40% 60%

PAID ORGANIC

20% 80%

PAID ORGANIC



Cases



60% meer omzet met 
Solis ventilatoren!



Merk: Solis
Doel: Tijdens piekseizoen ventilatoren sales op bol.com maximaliseren
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Uitvoering strategie met ondersteuning van data
Sneller en beter inzicht door gebruik van advertising én retailer API

Content Budget Timing Data



Resultaat: +60% meer omzet
Betere data en inzichten zorgen voor betere resultaten, sturing en learnings!

Zoekvolume (#)

+25%

* Periode mei t/m augustus 2021 vs 2022

Omzet (€)

+60%
Traffic (#)

+70%
TACOS (€)

-42%



Tips
Hoe optimaal gebruik te maken van de bol.com API’s?

Alerts Changelog Reporting



2x meer omzet door 
uitbreiding scope





Seasonality per category
Entire product range
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2020

AGU.COM

2021
Added new channel

(DE)

+30% 
vs bol.com

Focus, Impact & Collaboration
AGU revenue on other marketplaces +110% vs bol.com 



2021

AGU.COM

Focus, Impact & Collaboration
AGU revenue on other marketplaces +110% vs bol.com 

2022
Added new channels

(FR, ES, IT, NL)

+110% 
vs bol.com



Vragen



www.linkedin.com/in/emilevalkestijn/

emile@10xcrew.com

LET’S CONNECT!



10XCREW BV
DON BOSCOSTRAAT 4 
5611 KW EINDHOVEN

WWW.10XCREW.COM
emile@10xcrew.com
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